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How To Make A Deal

Tips for selling a house in a hurry.

¢ Beautify

your home's exte-

rior and yard.

Your place has to

- look a lot better .

than distressed prop- |
erties, say experts
quoted in Money.
Have the house
washed, paint the door,
replace the knocker
and hire a gardener to
give your yard some
class.

@ Be friendly to first-
time buyers. With the
help of tax credits, first
timers bought about
half of all houses sold
this year. The average

“Just a suggestion. You might want o remove
the dead witch before I show it.”

age of these buyersis

The landmark $8,000 tax credit
for new home buyers expires Dec.
1, 2009, taking with it one of the
great bargains for new buyers.

No one knows what will happen
after December 1. Most observers
are betting Congress passes some
other tax credit. It could be one
similar to the lower credit in 2008
or even higher than the current
credit.

If you are planning to take ad-
vantage of the new tax credit, now
is the time to begin the home buy-
ing process.

Start by looking for financing.
Remember that, with your good
credit, the tax credit will give you a
head start on a down payment.

l Tax Credit Expiring; New Credit Proposed.

What's the future of the tax
credit? There are many proposals.
One bill making its way through
congress gives a home buyer tax
credit of $15,000 and makes the
credit available to all home buyers,
not just those who have not owned
a home in three years.

Economists say raising the tax
credit will be difficult because it
reduces tax revenues.

The bill, which has wide sup-
port in real estate and banking
circles, is not law now and will
have to overcome serious chal-
lenges should it ever be signed by
President Obama.

Best advice: Take advantage of
this incredible tax credit now!

30. Spread the word about your
house on Facebook and Twitter.

| * Make a good presence

online. Prospective buyers may
be faced with thousands of
choices. They often search on
keywords, so describe your
amenities with words like
“deck,” “pool,” “granite coun-
tertops,” and “baths.”

* Take pictures of the inside
with a wide-angle lens say ex-
perts at real estate site
Trulia.com. Such pictures make
the room look bigger.

¢ Set the price online at the

lowest figure in your price
range. As your agent, we will
check comparable homes in
your neighborhood, as well as
current selling prices.

¢ The speedy deal is a big
benefit for many buyers. As
your real estate agent, we will
let buyers know you can close a
deal in a few weeks.

¢ Bargain by paying part of
the closing costs. Or offer new
appliances. Make your offer a
great deal.

Tool Sales are Up!

Home improvement stores
aren't selling as many big ticket
items people could do without,
but one area of their business is
booming. Do-it-yourselfers are
more often doing just that, doing it
themselves, and buying a big
variety of drills, saws and other
tools to help them do it.







